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There is an old expression if you want
to get something done, give it to
someone who is already busy.

Angela McMillan was already busy with her community
volunteer work and raising her six children when she began
her real estate practice. And yet, within two years she was
the top Sales Representative at McGarr Realty for 2007, 2008
and 2009 as well as one of the Niagara Association of REALTOR’s
outstanding producers.

But there is much more to her accomplishment than hard work.
Angela credits her success to the relationships she has built
with her clients; their confidence in her and their willingness
to refer family, and friends — business relations has become
the cornerstone of her practice.

Angela lives by the old-fashioned “golden rule”. She prides
herself on taking care of business but more importantly, taking
care of her clients. She expects to be held to their high standards,
delivering on promises made, and ensuring that their needs are
not only met but exceeded.

Going the extra mile is easy for Angela and
besides which, it isn’t very crowded.

If you wanted to write a recipe for success you would start
with knowledge, patience, and understanding. Add in a
multi-dimensional marketing plan which is implemented
without deviation regardless of whether the property is a
cottage or a castle. Seasoning should include a passion for
excellence, a desire to exceed your expectation, and a commit-
ment to the highest standard of ethical business practice.
Service comes with an an infectious smile, a love of life and
joyous laughter. So when you are ready, give Angela a call —
you will be glad you did!




